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Marketing School Lead
@ Talent Garden

Giulia Forghieri



Integrare il Sales funnel
nella strategia di un 

team di vendita



Marketing

Sales



Processo di acquisto
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Marketing

Sales





LEAD MQL

CLOSED LOST

SQL OPPORTUNITY PURCHASING CUSTOMER



Cosa abbiamo visto:
 Contesto

 Visione olistica

 Sales Funnel 

 Team Cross functional
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Risorse consigliate
 Hubspot Blog



giuliaforghieri

Giulia Forghieri
Marketing School Lead
@ Talent Garden

https://www.linkedin.com/in/giuliaforghieri/




Ci sono domande?

Lasciami un
feedback 🙂


